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Outside Application Engineer




General Information & Instructions
(Note: Hide this entire slide before presenting)

The major use of this Learning Contract will be an
initial discussion between the presenter/subject-matter-
expert and the learners (typically design engineers,
electrical distributors, sales people, and/or end-users)
in hopes to learn background, experience, needs, ‘pain-
points” before just plowing through the material

Color Legend
BLACK Part of the final Slide for use with class
BLUE Teacher Comments (removed before use with class)

RED Additional comments for CSU EDAE 620 class



Which Products should we discuss?
(Learning Objectives)

Hazlux® Russellstoll® Pin & Pos-E-Kon® pin &

Hazardous Sleeve electrical socket connectors
Location Lighting connections
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How should I present?

(Learning Resources & Strategies)

Typical
PowerPoint

Presentation of

Knowledge

OUR VISION
« We aim to be the best of the
best:
— being the best at everything
— being even better,than that
— never giving upin our quest

to be the best d
— if someone thinks th /1 7
better then we hit them ¢l

Dante's updated vision of Hell

Hands on

Demonstration of

Application &/ or
Installation

|

Discussion of your
specific needs /
applications on

current
jobs/facilities




The ‘Test’

(Evidence of accomplishment)

Fill out Discussion of
form/cheat-sheet You will assemble | | pros/cons of each
with general and disassemble or | | product to use for
knowledge install a specific
presented ' job/application




Follow-up / Conclusions
(Verification & validation)

Seek to Answer the questions:

How does each product differ?

Where could you use each
within your projects
RWhom else should we make this
presentation to?

*How can I help design next project?



